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We want you to do well at the Show
As the Organisers of the Ramadan Night Market, our top most priority is that YOU do well at the show.

Following is what many of our Repeat clients who keep coming back to us every year do; to achieve
phenomenal results during and after the show.

+» Discounts & Bargains
The visitors who come to the show are looking for the best discounts, offers & bargains, if you can offer a
highly attractive price you will do very well at the show.

In fact our show is promoted and positioned to Visitors in all our marketing as an Exhibition which offers
great discounts, bargains & value for money.

Having attractive offers & competitive prices is also a great way to pull visitors to buy from you!
Some of the offers our Exhibitors have at the show are;

e BuylgetlFree

e  Purchase for AED 100 and get a voucher for AED 50

e Guaranteed Gift with every purchase of AED100/ AED 150/ AED 250, Etc.
e For every spend of AED 200 get a Free RAFFLE DRAW ENTRY

e 25% to 75% OFF for products purchased ONLY at the show

e 25% Voucher which can be used at your Showroom

These are just a few ideas and you are free to use these or have your own creative/attractive offers.

+*» Was/Now Price
This works very well at the show — have signage's with the ‘Was’ price striked out and the ‘Now’ price
highlighted. This really helps build value for your products in the customers mind as they see what a great
discount their getting.

0,

+» Decision maker spends at least 2 Hours at the show

As much as possible we highly recommend the Decision maker, Owner or Senior Management of your
company visits the show and is at the stand for the full duration or at least Two hours each day - this will help
you gauge the show first-hand for yourself.

It will also help you understand our Visitors buying patterns - you will know which products at your stand sell
more — so you can stock-up more on those products for the remaining days. You’ll know which discounts are
working and which products need to be further discounted or bundled together as a package offer.
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¢ Sales staff to Engage, Approach and Interact with Visitors % N _,/,f 7
It is important that your sales staff are very active, standing at the entrance to your
stand, smiling, interacting, engaging, talking to visitors, offering them Samples, and
explaining why they should try/buy your products.

At the exhibition you are one among many companies, it’s vitally important that your sales staff make an
impression.

Additionally you only have 10 days at the show to make the best impression and make the most sales!

Exhibitions are also the only marketing platform where you and your sales staff meet your customer face-to-
face, this is a great opportunity to understand your customer’s response and reaction to your products &
pricing first hand.

®,

¢+ Attractive Stand/Display your products
Make the best use of your space at the show, have many shelves displaying your products attractively, have
Roll-ups and signage's promoting the products you Sell/wish to Brand.

®,

%+ Offer Samples

Give away free Samples — Visitors love this, as they can experience & try your products first hand, which will
help their purchase decision. It will also help in them recommending your products to their friends and family
circles.

Offering Free Sample will also help visitors select your products over any other competitive product who
doesn’t offer samples.

®,

< Open On-Time

Every year we have hundreds of Visitors waiting to enter one hour before the show opens - opening your
outlet/stand on time will ensure you can capture business from visitors who attend early and get the best out
of the show.

s Offers at the Show Booklet
An “Offers at the Show” Booklet will be given out to Visitors on entering the show, informing them of all the
Special Offers & Discounts at each of the outlets at the show.

With over 200 Outlets at the Ramadan Night Market — this book is very useful, since Visitors, even before
entering choose the outlets with the BEST Offers! They even take it back home to see what offers are the
best to revisit the show. As part of our commitment to ensure you do well at the show, we will include your
company in the booklet, informing Visitors what products, exciting offers and discounts you have at the
show! Our Team will contact you to get the required information.
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¢+ Online Fan Following NS /
C" ey

Social Media - Facebook, Instagram, Twitter and Linked-in cannot be avoided in business
these days, with many companies turning to Social media to create awareness and build
fan following to their products and services.

Use our show to build your social media presence, invite visitors at your stand to like and follow your pages,
and incentivise them to do so through free giveaways and gifts! “Like” the Ramadan Night Market Facebook
page and introduce your company & products on our Page! In fact as a company who's participating with us,
you’'ve already been posted on our page with your stand number and products, inviting Visitors to visit you at
your stand!

** Your Business continues even AFTER the show
The Ramadan Night Market, is more than a 10 day Exhibition! It’s an opportunity to reach out to thousands
of Visitors who come to the show and to convert them to yearlong repeat customers who visit your stores
and buy from you all year round!

Make your Visitors at the show “Yearlong Repeat Customers”, tell them about your stores and where they
can visit and buy your products after the show!

Offer visitors Free Vouchers/Trials which they can use at your retail shops, stores and outlets after the show.
Why should you only make sales at the show when you can enjoy the benefits all year-long!
We hope this helps you best prepare and get THE MOST from the show in Sales & Branding.

For any further help and assistance, please contact the Salesperson who helped you with your booking or
contact Neha on 052 959 6919, Neha.Bhat@SumansaGroup.com

All the Very Best for the Show!

Yours Sincerely,

Kowshik Mukerjee
Chief Operating Officer
Sumansa Exhibitions
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